
 

Young Entrepreneur Program Tradeshow 
 

Preparation for the Event 
● Give students enough time to manufacture their products and marketing materials for the 

event. 
● Choose a location: Will the event be held in the school gymnasium, a local college, or at 

a different location within the community? 
● Who will attend: Will it be private for friends and families of those who attend the school, 

or do you want to open it up to the public and invite the community? 
● How will you market the event?  Below are some suggestions for how to market the 

event: 
- Make invitations to send home with students. 
- Create posters to hang up in the school or around the community. 
- Advertise on the radio or in a local newspaper. 
- Add the event to the school’s website or newsletter. 
- Share the event on social media (Facebook, Instagram, etc.) 

Set-up for the Event 
● Prior to the event, set up tables in the location you have decided.  Each student or group 

is typically given one table from which they sell their products.  The layout of the tables 
will vary depending on the location. 

● Each student should set up their table according to their table layout.  They will share 
their marketing poster, business plan, budget, products and have a ticket box to collect 
tickets for their sales.  These things should be set up prior to the event. 

● Near the entrance of the location, set up a table from which to sell tickets for the event. 
Use the prices of the student’s products to determine what the ticket values should be.  If 
prices are low, have one colour of ticket where 1 ticket = $1. If prices are higher, you 
may opt to use two different colours of tickets where one colour is worth $5 and another 
is worth $1.  Create and hang signs that tell customers the values of the tickets.  Have a 
cash box and a float ready, with designated people to work the table during the event.  

● Optional: Create programs for customers as they enter the tradeshow.  These will tell 
them about the program, about what the students have learned, the names and 
businesses and the students, questions that customers could ask the students, and any 
other details you would like to include. 

During the Event 
● You should have minimum 2 people working the ticket table. 
● Students will stand behind their tables and interact with potential customers.  They will 

answer questions and tell customers why they should buy their product. 
● When a sale is made, the customer pays the student in tickets and the student keeps all 

of the collected tickets in their ticket box until the end of the event.  
● When a student sells out, they can pack up their table and hand in their ticket box to 

their teacher.  



 

● Optional: Towards the end of the event, students may 
consider lowering their prices or offering deals in an attempt to sell 
off their remaining merchandise. 

After the Event 
● After the event, the teacher will have collected all of the ticket boxes from the students 

and the cashbox.  During their next class, students will calculate their tickets and total 
sales.  

● Students will work to calculate the results from the tradeshow using page 22 in their 
Learning Journals.  They will count up their total profit by counting their tickets they 
collected during the tradeshow.  Once this page is completed, the teacher will give 
students their final profit (total profit minus the loan and amount given to charity). 

● Once finished, students will complete pages 23-25 to reflect on their experience with the 
Young Entrepreneur Program. 

● Teachers will repay the loans to the investor(s) and will donate amounts to the charity of 
the class or student’s choice. 

 


